Optometric Management 


SUBJECT INDEX 


January through December 1978 


ADVERTISING 
Answering The Attacks On Optometry, Apr., 33 
Consumer Councils In Optometry, Apr., 71 
Optometric Advertising: Where In The World Will 
It End, Feb., 79 
Questions And Answers About The New F.T.C. Rule, 
Aug., 137 


A.O.A. CONGRESS 

Crucial Issues Facing Optometry, May, 46 
What To See In Old New Orleans, May, 53 
What’s Doing At The Congress, May, 39 


ASSISTANTS 
Judi’s Gems, Feb., 143 
Your Contact Lens Aide, Mar., 71 


ASSOCIATE PRACTICE 
How To Find The Perfect Partner, July, 43 
Life With Father, July, 33 


CONTACT LENSES 

Handling Hard Contact Lens Aphakes, Mar., 91 
Hypnosis In Contact Lens Practice, Mar., 51 

Instructing Contact Lens Patients, Mar., 21 

‘Our Contact Lens Patients Are Out ForLunch!’, Mar., 85 
Patient Seminars On Contact Lenses?, Mar., 59 

Your Contact Lens Aide, Mar., 71 

‘Your Contact Lens Report’, Mar., 27 


DEAR JUDI 

Frame Selection The Easy Way, Dec., 63 
Handling Young Patients, Oct., 61 

judi’s Gems, Feb., 143 

Your Special Role In Patient Education, June, 77 


DEMONSTRATE! 

Astigmatism, Dec., 86 

Handling Hard Contact Lens Aphakes, Mar., 91 
Pupil Response, July, 81 


DISPENSING 

Consumer Buying To Cut Rx Costs?, Aug., 97 
Eye Savers For Young Athletes, Oct., 37 
Eyewear Tailored To Fit, Sept., 97 

The P.D. Ruler Must Go, Aug., 83 

Special Handling For Young Patients, Oct., 27 


DOUBLE LIFE OF 

Bernard Abrams, O.D., Apr., 45 
Stanley Brown, O.D., July, 97 
Gordon Einhorn, O.D., May, 87 
Steven Greenspan, O.D., Oct., 109 
M. Lawrence Keats, O.D., Nov., 81 
Gerald Kolk, O.D., Feb., 119 
Sherman Schultz, O.D., Aug., 145 
Jerome Thaler, O.D., Dec., 79 
Gerald Thomas, O.D., Sept., 89 


FINANCIAL 

The Case For Professional Optometry, Aug., 103 
Cushion Your Way To Retirement Security, June, 110 
How Much Muscle In Your Tax Return, Feb., 110 
How The Tax Shelters Stand Up Now, Feb., 99 
How To Retire Rich With Keogh, Sept., 109 
Learning To Love Third Party Care, Nov., 29 
Teach Your Wife To Be A Widow, Feb., 131 

What It Really Costs To Run Your Office, Apr., 59 
Where Can The Profits Be?, June, 41 

Which Way To Tax-Free Income?, Apr., 91 


FRAME/FASHION 

Eyewear Tailored To Fit, Sept., 97 

Special Handling For Young Patients, Oct., 27 
A Touch Of Style, June, 95 


INSURANCE 

Do You Charge To Fill Out Insurance Forms?, Feb., 139 
Fire Insurance Is Not Enoughl!, Jan., 105 

‘Free Parking In My Examination Room!’, June, 27 
Medicaid Discrimination Can Be Stopped!, Dec., 23 
Optometry’s Live Wires, Apr., 83 

What’s New In Life Insurance?, Dec., 71 


LEGAL 

Co-Existing With The New F.T.C. Rules, Nov., 115 

The Easy Way To Give Patients Their Rx Copy, Oct., 105 
Medicare Discrimination Must Stop!, Mar., 119 
Optometry’s Live Wires, Apr., 83 

‘Sue The Bastard!’, May, 81 


LENSES 

Combat Glasses For ‘Friendly’ Sports, Oct., 119 

How To Co-Exist With Your Laboratory, July, 113 

The P.D. Ruler Must Go, Aug., 83 

Special Corning Photochromic Supplement, Sept., 53 


INTER-PROFESSIONAL 
The Poisonous Pages Of Pen, Sept., 117 


OFFICE 

‘The Best Way To Build A Practice Is To Buy It!’, Sept., 125 
The Bright New Look In VA Optometry, Jan., 57 

The Business Office Carousel Stand, July, 123 

The Case For Professional Optometry, Aug., 103 

Clinic Practice: The Inside Story, Oct., 79 

Co-Existing With The New F.T.C. Rules, Nov., 115 

The Eye-Opening Truth About Teaching, Dec., 59 
Family Planning For Your Office, Oct., 31 

‘Free Parking In My Examination Room!’, June, 27 
Head For The Hinterlands With Your Practice?, Apr., 23 
How To Co-Exist With Your Laboratory, July, 113 

How To Launch A Successful Practice, Aug., 111 

Hung Up About Unanswered Phone Messages, Nov., 91 
Must Optometry Finance Its Own Funeral?, Nov., 71 
To Prescribe Or Not To Prescribe, July, 85 

Rx For Instrument Repairs, Nov., 53 
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What It Really Costs To Run Your Office, Apr., 59 
Who Really Owns Your Tax Records?, May, 113 
Why Partners Part Company, june, 55 

Why Serve In Silence?, Nov., 103 

A Touch Of Style, June, 95 : 
‘Young Folks Welcome!’ (But Do They Know It?), 
Oct.,47 

Your Own Practice: Ready Or Not?, June, 85 


OPTIFAIR 

Come To OptiFair, Feb.,59 

More About OptiFair, Feb., 73 

New York, New York, Feb., 63 

OptiFair: An Extravaganza, Jan., 19 

OptiFair: The Biggest And The Best, Jan., 25 
OptiFair West: Another Extravaganza, Aug., 63 
Time Off From OptiFair!, Aug., 73 


PARTNERSHIP PRACTICE 
Partnership Income: How To Split The Melon, Sept., 37 
Why Partners Part Company, June, 55 


PATIENT RELATIONS 

Answering The Attacks On Optometry, Apr., 33 

Come Back! Come Back!, Jan., 69 

Consider The Alternatives!, Dec., 51 

Consumer Councils In Optometry, Apr., 71 

Creating The Climate For Successful Selling, July, 104 

Does The Patient Get The Message?, Dec., 45 

Easy Does It, May, 97 

The Easy Way To Give Patients Their Rx Copy, Oct., 105 

Eye Savers For Young Athletes, Oct., 37 

Family Planning For Your Office, Oct., 31 

The Good Humor Man Revisited, Sept., 137 

Handling Hard Contact Lens Aphakes, Mar., 91 

Handling Young Patients, Oct., 61 

In Search Of Serenity, Sept., 77 

Instructing Contact Lens Patients, Mar., 21 

Optometry’s Latest Malpractice Time Bomb], June, 69 

‘Our Contact Lens Patients Are Out For Lunch!’, Mar., 85 

Patient Seminars On Contact Lenses?, Mar., 59 

Questions And Answers About The New F.T.C. Rule, 
Aug., 137 

See How Nutrition Can Affect Vision, Dec., 33 

Selling Optometry: Sell Yourself First, June, 33 

Special Handling For Young Patients, Oct., 27 

‘Sue The Bastard!’, May, 81 

Those Minor Problems In Your Office, Oct., 21 

To Prescribe Or Not To Prescribe, July, 85 

A Touch Of Style, June, 95 

Undispensed Glasses, May, 95 

Using The Slide Pitch, Feb., 91 

When You Tangle With A Teenager, Oct., 57 

Who Really Owns Your Tax Records?, May, 113 

Your Patient’s Eyeview Of You!, June, 129 

Your Special Role In Patient Education, June, 77 


PERSONALITIES 

The Eye-Opening Truth About Teaching, Dec., 59 
How To Find The Perfect Partner, July, 43 

Life With Father, July, 33 

The Staff Problem You Can’t Solve Alone, Jan., 113 


PERSONNEL RELATIONS 

Another View On New Developments, Jan., 83 

The Fine Art Of Constructive Criticism, May, 105 
How To Find The Perfect Partner, July, 43 

How To Hold An Associate Without A Chain, July, 25 


SUBJECT INDEX 


Partnership Income: How To Split The Melon, Sept., 37 
Secrets Of Success In Associate Practice, Nov., 39 


PRACTICE MANAGEMENT 

At War With The Army!, Aug., 127 

The Bright New Look In VA Optometry, Jan., 57 

The Case For Professional Optometry, Aug., 103 

Clinic Practice: The Inside Story, Oct., 79 

Combat Glasses For ‘Friendly’ Sports, Oct., 119 

Come Back! Come Back!, Jan., 69 

Consumer Buying to Cut Rx Costs?, Aug., 97 

Creating The Climate For Successful Selling, July, 104 

Do You Charge To Fill Out Insurance Forms?, Feb., 139 

Easy Does It, May, 97 

Gift Books Awarded, Aug., 155 

Head For The Hinterlands With Your Practice?, Apr., 23 

How To Launch A Successful Practice, Aug., 111 

Hung Up About Unanswered Phone Messages, Nov., 91 

In Search Of Serenity, Sept., 77 

Learning To Love Third Party Care, Nov., 29 

A “Marketing” Plan For Your Practice, Sept., 45 

Medicaid Discrimination Can Be Stopped!, Dec., 23 

Medicare Discrimination Must Stop!, Mar., 119 

‘Nobody Discounts My Usual Fees’, June, 101 

Optometric Advertising: Where In The World Will It 
End, Feb., 79 

Optometry’s Latest Malpractice Time Bomb!, June, 69 

Optometry’s Live Wires, Apr., 83 

Partnership Income: How To Split The Melon, Sept., 37 

Patient Seminars On Contact Lenses?, Mar., 59 

The P.D. Ruler Must Go, Aug., 83 

Plugging A Technician Into Your Practice, Nov., 21 

Secrets Of Success In Associate Practice, Nov., 39 

‘Sell!’ A Dirty Word In Optometry?, May, 29 

Selling Optometry: Sell Yourself First, June, 33 

The Sounds Of Selling, Aug., 91 

To Prescribe Or Not To Prescribe, July, 85 

Where Can The Profits Be?, June, 41 

“Young Folks Welcome!’ (But Do They Know It?), Oct., 47 


PROFESSIONAL CORPORATION 
Cushion Your Way To Retirement Security, June, 110 


TAXES 

500 O.D.s Report: ‘What | Did Right/Wrong On My Tax 
Audit’, Jan., 93 

How Much Muscle in Your Tax Return, Feb., 110 

How The Tax Shelters Stand Up Now, Feb., 99 

More Tough Tax Questions Answered, Apr., 97 

Social Security Taxes: How High The Sky?, Mar., 103 

These Tax Savers Are Unreal!, Mar., 95 

Your Toughest Tax Questions Answered, Feb., 107 

Your Toughest Tax Questions Answered, Mar., 111 


THIRD PARTY PROGRAMS 
‘Nobody Discounts My Usual Fees’, June, 101 


TRAVEL & EDUCATION 

Come To OptiFair, Feb., 59 

The Fun Way To Save Money, June, 117 
More About OptiFair, Feb., 73 

New York, New York, Feb., 63 

OptiFair: An Extravaganza, Jan., 19 
OptiFair: The Biggest And The Best, Jan., 25 
OptiFair West: Another Extravaganza, Aug., 63 
Time Off From OptiFair!, Aug., 73 

What To See In Old New Orleans, May, 53 
What’s Doing At The Congress, May, 39 
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